
MARKETING STRATEGIES OF INDIABULLS SECURITY LIMITED

Mba finance people selling loan marketing strategy of indiabulls home loans shyam 3) indiabulls ventures ltd (formerly
indiabulls securities ltd) -a leading.

Adding to this, I have been communicating with different types of customers through various media, including
client visits, who fall under the sample space for this project. The visit will also provide valuable feedback
which will further enhance the services of the organization. Primary data: The will be collected through
questionnaires provided by the company from people in Kolkata. Edelweiss stresses on building good
relationship with its clients as in case of financial firms the intangible nature of services makes Relationship
strategy vital. The project will focus on the strength areas of the company while at the same time tries to
identify the weak areas so that it can be overcome. The NSE introduce screen based trading system SBTS
where a member can punch in to the computer the quantities of shares and the prices at which he wants to
transact. As one of the fastest growing investment banking and financial services company in India, Edelweiss
exists to innovate. It is basically for investment purpose he can sell his share whenever he wants. We wanted
to fill this gap, and so began our work in creating an e-home loan platform. We only have to wait for the field
verification process and once the reports are in, the credit takes place. There had to be a physical delivery of
securities a process fraught with delays and resultant risk. Trade Transaction: - An Investor can get in two
types of trade transaction i. In an interaction with Ashwani Mishra , Ahmed reveals the details of this unique
digital innovation, the integration approach, challenges faced and the benefits expected. Interaction with the
clients helped to know the image of the company in the minds of the customers and it helped me to come up
with suggestions to further improve the services of the company. So tracking the transformation is really
interesting and worth appreciating. Therefore, many companies are forced to rethink their approaches to sales
and distribution. During this time the bank statement of the last six months is generated in electronic form.
Having said that, a comparative study has carried out to see where Edelweiss stands in the race for offering
Products and services. Please highlight a couple of them? The applicant credentials are kept for seconds and
later destroyed. Making securities of public limited companies freely transferable, subject to certain exception.
Two depositories, viz. The practice of allocation of resources among different competing entities as well as its
terms by a central authority was discontinued. To understand the customers need and accordingly sell them
suitable de-mat account- For selling its very important to understand the customers perception. This analysis
will help in understanding the products and services available with the competitors present in the financial
services sector. Traditionally, companies selected from a defined, limited set of options i. We were the first
company in Asia and Europe to have done this kind of a project in our industry using e-KYC and e-sign that is
relatively new. This has changed corporate securities market beyond recognition in this decade. What is
unique with this project, and how long did it take for you to implement this?


